SFALEWVWTMADMREZRERICT T3
~EHE 1~ — (2B < RIBOHE L BIFfi~

Speaker: M BEx #AE ~— REEN .
Moderator : EH ;¥

EXPERIENCE MAKERS v



tyrazxiBHBHEIIC

Salesforce
Automation
Marketing Customer Service
Automation Automation

J

CRM
Awutomatior
N : o - N - o LrEI D
BB LiEIHENA R < RS HENLTETILLS : e e
e pr, S~ T TOtA S EEEf s RS
i T EhNB R NBERItIARRED AR it
Bk
fe
SFA SFA SFA+MA

EXPERIENCE MAKERS .t 4



XtyaryThREITLEEWT E

Kty va v TIHEIC
. Marketing Automation(MA) Z#&35f L TW\ 5 H 4
- WEDMAZEWNCBETHEVWERLTWEAX
ANEIT T, UT22o0EBMICT 2 EZ % Marketo Engagea = 2 =757 4 oRl&D
— D THBHSFKETOD A U NR—=DE=F LY BEFEWZEET,

OMADZHE>TE S TIERHL TWBH ?
QY —=IWEEREABICTZ2HIITEL I EIFRICH?

EXPERIENCE MAKERS .«



SFKETO#Est & EIEE H 2

EXPERIENCE MAKERS .:\:



Marketo Engage® a1 a=5 ¢ ¢ a1—H—SRK

FIR2EOKBRIEAR VP & OnlineT2100& Ll LD
NoasEls AIN—

&

@ Japan Marketo User Group (IMUG)

EXPERIENCE MAKERS .«



SFKETO(t 74 F )¥8n
Salesforce & Marketo Engage % &E# L TlE> T B X /38—

o ZfNFE L BH'Marketo Engage ¥ Salesforce B AGEADT—F 25T~

® BtoBZEHu[ZMarketo Engage ¥ SFA/BtoB% HZMarketo Engage ¥ SFA/CRMZE #H#E 9 2B HIAUB A TLE
ED
T T.SFA%Salesforce r OFEHEIFH L L. Y AT LEBEN T — 29I A FOREH SEREFER L. A
ATS 0T AOEREZERELTEBLTUVWEET,

o [One for All. All for One) ICHERETES

¢ I EEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEESEEESEEESEEESEEEEENSEENEEEEENEEEENERN,

>

1 o Salesforce®E A A & TMarketo Engage LEHEL TS E
§ ® Marketo Engage & Salesforce D EIRE MR EHF>TL\S (A TSalesforceDEIRE §
B0 RE »  PELIFEIEmEBREM :
* BHHOERBEENHATES £l S+ 7 F vy e2EVEENICAA—VET IS
whTES
o SFEKEERSL WA
IR =0 REERICATTOT A RAVI I REL I TFr—/\
SR ORE DR $‘r§'ﬂ%§§ ‘7v s RARRICATTOTA ARV 3V RE ¥
VAXRE
FAfEDSEE fRANE]

EXPERIENCE MAKERS .«

J—




" IEE

LINE#4X &4t

B2BH iR =
—=ILRARAMSTO—
&KARL—=2320F—L4A

EXPERIENCE MAKERS .«



A=31=4—>3>72V ILINE]

LINE(G. I—Y—RALTHNEER - B BEFvVUI7ZEHT. ERTES - E5A85E - Fry MHELDHD
A=Z31=5—->3>77JUTY, 2011F6A(CH—EXZHIA U TR, t#R230U LOE EMIETHHAENTNET,

EPIMAU 5 DAU/MAULLEE s

8,400 A 86%

+OVER

BAEDAOD66%EL L x3 #0FALTVWSBXREADI -5 —

He 1 BHEA LINEFPTU BEM7PO7«J1—H— 2020838 %M
8 ;%2 MAUIZE1F3DAU = Daily Active User ( 1BIC1EIM FRIALEI—Y—) ORE 2020838 %A
#3 LINEOEWAM 797« J1—Y— 8,400 A+BAOHBALDLE2631AA(ENR31E2A 1B RE(REE) BHEHEHE)



LINE®Dpk k%

LINET(&. [LINE] ZADAOEULTAZSAY - ATSA2ZRNT . BBEITDAWER - U—EX,
% - ISV RES-LALRICEND, £2TCHTHEID [AV— MR—F)L] OFEHZBEHELTLET,
ZLTZEDOHRTE. (L&l Z237753%. [Fintech]l ¥ [OY—X1 . [TAll Z¥BEEREELALEMITTNET,

itk oS

Fintech
AVFVY-E0OH > LINE [ 9v-2
~ LINE GAME A [ Al
LINE
NEWS L

TN

AvtE e =TFSuypbTd—4

D Smartphone — . Post Smartphone

© LINE



LINEFREHDILSERDFHE

HEEE DI
IR | FEEEM OIS | DEnterpriseh' 5 FreeDEE 5 DEEE £ TIRLL
Frv )L Bk AREE [ N— b F— @ IR

B & 5n DFFHE
- O azZh—>3y - JLE - lRE/OMOL Y
BRON—Y"TT >0V ) a—> 3y '
- SRENBERER. WRAN—TIEIFTIILT 7RI
- WERERENFT LLOBFHT. ZNROLITVEAEHLEE &

WA D5
- ABIIESEOED . ZHEO—ILERED
- EBEIR0ROEFFL

- R - AR - BEAD3RSR Inside Sales | Field Sales Ssgsetr?ttig%

%@50% 5%

(Promotiont9 #4140 #3150 e
204, REHI30 #1407 #1507 ;t%fiz)/

)

EXPERIENCE MAKERS .«



%?fTL'\"

Fr7Vyo-Fo/09—"
N— b F =Rt

N

VIYIAbL T4 79—‘
V=T TFAVTF—L Y —F—




WEDERZFO2AILLDITELLEL, ThWLE, FEFLLhLELdn,

1. 150%DavY 57497 7—L, Sales&Marketingl384.
2. HEOSWV [OF] FYEFTTY,
. BhhrYIo0n, —ETWAWR 7RV b ERIEE S,
- BA—L—AAF, BREORBIITFERNEDL O, RILPYATIES < vhhiLy,
- Bef, FEHTHIA~#ENM
3. BRI EDNDERXERT 5 DHSales&kMarketingd 2 v 3 »T7,
ARV MIBALDLTHEDLE)., LB-THAICETEY FHA,
(& ZEE] 7027 M 2D BETISSEI DB LB EIBICHY T,

1. 2. : 4, : : : : y
> _ Q <‘.‘.ﬁi$ 4 *iI*.I'C“ &5’(”( ] <3
KzHmL t*'*‘:b?-a LEzuwad ;EE“% WALA 7z L
= RN = X125 7 b Fta R R 4

EXPERIENCE MAKERS .«




TR M HENNGE

ltagaki Shinsuke

~—7T
I I SalesOps

- | 2years
r SalesOps n STEP4

Z2years
r> EPS-iF=

ST E PB EinsteinAnalyticsE#F<
%5k : CTO
STEP?Z -

MotionBoard¥ 4 X X — 275 5 | KBk

VS S
EHTEE

Pardotffi 12— <

TERAKOYAFORCE

EXPERIENCE MAKERS .\\:



HENNGE Onelc2WLT
FARTNHSaaSITHENNGE CHl&Ed %

Office 365 G Suite \aws_,, 5% slack LINE WORKS box zoom Wrike walk@® ~ DIGGLE # rakumo
sansan Heamsort 4 Dialpad 1)) Marketo 2endesk Ghrte ¢ druva © fileforce cybozu Knowledge ETITY GitHub €Cxrs
2
ActionPisipific™, £ Streamline _CY.QAS {3 Dropbox & CYBERMAILE 92 chatwork 9 INSUITE <9 Legf Q collaboflom desknet§ NEO DocuSagn, ﬁ brightcove:

Talent Palette

servicenew #2: moconavi @ ® UttimaBlue - ARy SkyDesk ORACLE X-point Manage OZO3 6 styleflow #WaWaOffice 1‘/»/3&?/“6

SERVICE CLOUD ToRAIYE

651 1 CRM S MEERB<A Traveler'sWAN & HotProfile, Workplace @ direct @ ideascale AgileWorks CONCUR. MAJORFiow greenhouse Robin

DS THOtEAarkO—)L

hA9 A kel o
PoRARIY =S N—T YATLEERE ISURH—ER

ai g ?
] Office 365
A 5
—Em
— HENNGE
v < - o X == I

Q4+

FIA AR VA b—AFEHPC

N
~
- %+Q+

HENNGE Secure Browser FIf

EXPERIENCE MAKERS .«

Sheps

and more...

/



<=7y FDEEH SttofEH

= v
Y TRy T g VBN ET L
- 74 =L RKE—ILAHMZ
- E=O (BT FER35RE)

ek |

- BftHEEBtoBY 7 b7 &E - B - YAR—FETC—BEITHI
- IDEEB&tF 1Y T4
- IRZE (CFENSaaSORIHE D E

MESAPSE3 =S
- EEB2508 L LD REI{EZE
cF T L IR T MM EEL TWAIERY AT LEBLHE

EXPERIENCE MAKERS .«



RYIDER DI

EXPERIENCE MAKERS .«



SFAEMAZDBCEVWWI LA A=V TEETTH?

_E.—H \\557&
e HEH 5 OIEHIRH - 1BE - 21
1051
EEE 5 S - SHE — TE( - ER
(HPEEE - BEXIDL - 7€ - IfEHE® - TS —%F) ‘ J40=7v7
IR

EXPERIENCE MAKERS .«



SFAEMAZDBCEVWWI LA A=V TEETTH?

SES:

1A R
=TT+ >R T—)L RS

%% - PR

EXPERIENCE MAKERS .«



SFAEMAZDBCEVWWI LA A=V TEETTH?

1Yo R
Z—JLREBF

Y s A caesforce

— — ~ e
pe—— R—GF 1 TIPS

A

Adobe Analytics Cloud

® Marketo Engage

EXPERIENCE MAKERS .«



OMADNR>TE I P> TFIFALTETH ? \

EXPERIENCE MAKERS .:\:



HENNGERIE X A D[EZ

EXPERIENCE MAKERS .«



.0}{ brightcove:
© |
o<
! > PLATFORM ¢b
S tes op of the
Facebook I_aunch unne
Google DMP/DSP Sk
Linkedin
M i i_eg J\-l'.iarkecir'ie

SYEsIy
007 1 e @ ¥ ’? X

51 A - https://webbu jp/link-marketo-adroll-1993 \

MA®DZE
Marketoh\ig{t 9 S HLRE

o oy,

) — K
ATV PL el

. i L A=)l - WebT &7 4 EF 4
- BiE cARYE RIS
- BB - SNS

EXPERIENCE MAKERS .«


https://webbu.jp/link-marketo-adroll-1993

g7y ToR

EXPERIENCE MAKERS .«

B

SAD




BEER%E T TEBW]S M TSales&kMarketingZDXd 3 Z LD RAKDIIR

1. =ERRARDEEL THoMEE TORMBZ., ALITHAEWES
2. MRPERFEFHOELICHELZZITCTVEMEOT, FEPERE, BEBEEOT—ZE. EDWL

) — | ey hU—E
» » I

v
'._Q_\_

EXPERIENCE MAKERS .« ) [ & ETEEE] B!




LA ZENIX, BFOHRTENTES
BLEOR L BRICHEIOTEL S, BPERESFLEEEERZI LA TES,

IAF—= e . P
o ﬂ
Moy iy | AED e
T IANER
= s P .
B e
e et
TS sy
N Ew oy
~ Bk

EXPERIENCE MAKERS .«



LINE# & A D[E]1E

EXPERIENCE MAKERS .«






ERETMUEREDY—T T 14 73R b ISEIRER

B LGI25%DEDY—FIrT 1« TERIT
FEHD20%. LA S

HEETA2% DD~ —4 T4 v IERIT
EHn4.4%TFE 3

Data-
Driven I
Marketing

Mark Jeffery

EET X EEENINE e

HED
. A X '{'ﬁ—f v—’r(ﬂg‘/ﬂﬁ". BRE
— R FUTY =TT B{ERElo TH N EI5DIE, | L
EXPERIENCE MAKERS ..: F{vey Fit, 2017, s @)

] e WY

4]

AN IN

h i



SETHORIBEGES & OEHEEIC RS

st 9.0% 52k Fﬁ%ﬁ? EE e« « 4+5%
7.5% 13.0% 7707407 B|EGBE - - - +10%
11.0% 1A HRRT— - L2 ODEBTULELZLIRE
ITIAT4
(CRM) ‘ \
72749 -+ +55%
CS/CRM o +3%
58.0% 48.0% M IT4A>77 o +6%
L3O EFELMUEEDLZLIRE
. 16.0% ITA42775 B?it\?;n ?
' F & UAREE me,:',fe:ms 0_
FE TR SR LA -
- T
AD s

. A X '{'ﬁ—f /A 43‘/7“1?%* . ﬁ'ﬂi
_ . o U '7“\/ . 7— 7__ 4 “/ \‘———E-i E uo _(*3 & 150) | = %. ),‘ ot
EXPERIENCE MAKERS 1< 4wy Fik 2007, mmn, )

h i




p—

Y —IVEEPEA

FIcRZzfHFTHEL I EEFERITH?

EXPERIENCE MAKERS .:\:



HENNGERIE X A D[EZ

EXPERIENCE MAKERS .«



v—iL%Z |

A 204 FE—ILRAER DA A7 v 7 by 4 SMARTCAMP

TV TS ST

P,
&) b.dash {7 SHANON ' KARTE

FORC,S
A
% *Baseconnect
LATRDCAPE

SPEEDA

) Marketo: HubSpit oracLe

(PBowNow KAIROS ¥ synerat LEAD
B Markeans' [ ListFinder “SSPIRAL  MAJIN

72 Clowd CMO

g;n'ﬁfa el

SALES BASE

IEM >

Funnel Navigator

QISR ELERAIVT] TREALTHWEITH?

InsideSales

{ =LA ERL A=

SFASCRM

w' - Db @@ HubSpot
m ORACLE et'—lf.ﬂ:r.t—_-',*_ . I .
©) 5253 Knowedge SIS 'Ef.JS-ynurmf! 4 WaWaFrontier

L

NicCEEERE ¢ *7AFSFA  Solesforcessisont () freshsales

LeadGen/CMS
:’< Al -

BALESBASE PARS+F

formrun

== canamve susvey  (hat

@roLLOsalEs 7 STUDIO

EHERER» N blastmail
Z£SPIRAL Cuenote
FSendGrid (@ maiichimp
Curumeruyf # BENCHMARK
WILL e DB E< A

i|ii MiTTel r Dialpad
BIZTEL
Kz

amp BlueBean TV widsley
GENESYS

'\Sn' U Y
I CallConnect

pickl J;'}OHJ

belfoce ZOOM ! Whereby i,

@Ocalting [ v-cuse &) Skype @ Meebox
o B Adobe Connect 5 meet in ;';Gmnljnin

€ FacePeer Sb™®etIN9 :i:cotomtecting

FRESH VODICE
e aw

irtVisca

cOEight i EMERE<A

B3 CAMCARD A®zb7O771k

@ MononBoare  Qllik @)
Ge+tableou

Stockmark @ yellow

¥ LaKeel BI &) Power BI

§ NExway MARKST ARmane . 17tools UPSELL 2

KATASEL (= mustercomnect [T)ichiele @ lne (g g JIf

HEOLDGWES

O PO N A St
uDd » -

Copyright @

SMARTCAMP Co

Ltd, All Rights Reserved.

EXPERIENCE MAKERS .«

51H - httDs://box'l.;D/mgsz/aé%é)/) \i



https://boxil.jp/mag/a6739/

g7y ToR

EXPERIENCE MAKERS .«

B

SAD




WEDOEEZ7AERZY—FTAL
L DAHAEOBHEALLEL [ EBE] LA ?

- e jlﬂivq'c

FEHG *; 2 R | REARYS
2133

25

2. bHhtronSales&Marketingld, FRIFEELRIFRTH [LZEE] %
FEHEPICEIZITONTWED? AzRAITTE-TBEIFICE>THEWLWD?

- PNTHEVLEL, APPhTHEVWHLZEERELL (Vv BZERI AL,

3. [LEET] Z2EFNICHITOND [FROMLHEL] FEALHDHN?
. 77V EBIHLEICES TE RS, (KNEREZ EHNICEYEZ € 5HES - - -

4. FEOLHEAZE L TWL TR AL’ BED ?
- FPROMER. =E. EFHE
. YRTLBUIRZADSH

EXPERIENCE MAKERS ..



LINE# & A D[E]1E

EXPERIENCE MAKERS .«



EXPERIENCE MAKERS .«



2019 LARFDLINE(B2B) D EkE& (S [SMB |

oE%
N =7y FOBEE AHORRT ~ & BENE
S &Y 4 [SMB] ThY. e L TRBRE

X1

Google. Facebook
DS TP
THTETTW5D

AN
=

[ J=kss

Enterprisemii5 d &
(BEE250AF~DRRT H
7 M XRLIEZNETFHAD
LEYYa1—>3Y)

EXPERIENCE MAKERS .«



7027 VOKIELET7Y7T—F2ET

YAEHINSHETHLHEOONDZLHIZTE K FV—ERY Y —X
- 2019/04 LINERAKX 7 H 7 v b 2 2R EBEH BT (chicizpmsosm~)
- 2019/11 LINEILE DA > T 4 VA LI AAFEE

VARE 878 1))
Ty T7T—h

LINE for Business

{t Web# % &
Forum
[LINE] TLINEARFZHD>E] O#HTSY b4 —hEFRE L DIZHEE [Lf— b8 = Forum £ /7 2019 Autun
TLINEARXFPAT> K] & [LINE@I ZREHRS %N \_ I\Jllb“-Fb"Dr rl_-[NErl—tJ ttDHb\b
isHb5ND TLINEARN TP HD > b OiERil

LINEATL P A7 2 MOEEERS(ELINELS (IBLINE Ads Platform) A S5+ EBELAHEERCLST.
. A LINEDEARFH—ERALSETULCEA LY T <. BRAOEELINERETVS. EOV—4EHICEHFS
15—5F 1 OBERF vy MERR L, EFIBDH D IEHEENTATOTS>TH EREREOSAEE R TS
FATIER(C 20194FERIC,. RIREFHT> F10004DMMABENBET

2019.04.18 | TLRAUU—R

HAEF 1/20 7:00 WebiBEE ME | AR EIF—&
https://www.linebiz.com/jp/news/20190418/ (2019/04/18) https://webtan.impress.co.jp/e/2020/01/20/34834 (2020/01/20)

EXPERIENCE MAKERS .«


https://www.linebiz.com/jp/news/20190418/
https://webtan.impress.co.jp/e/2020/01/20/34834

ZDET, DPRINTUVWEVLEYHEAHZH

- SMB&X X7 7 # — ADFERK
FEI AR D E cBF L —ILRTF— LA YA R — LR F— L&
ANy KAy boiER

v
s AL LHTHHROONELHIZEE I H—ERY Y —-X
=} + 2019/04 LINERAZT A7 > b 2 T2 REREHHEIT (cnzcizAms0pm~)
- 2019/11 LINEIR&EDF > 7 4 v 8 LIAAEA
v
CAEICEDLC, BARZLOSIDHEE
Aia=T—¥av B AHBREDT —XEEEY 54 7 T DR
77 VDG LR AP A RE—ILRDAFARL — 5 v DEKE
- AV T Y OER & RAD - BB R D ET
EXPERIENCE MAKERS ..t 4



SFA/MADEDH 387 &2k RS L IZFAD—EB

- SMB&X X7 7 # — ADFERK
FEI AR D E cBF L —ILRTF— LA YA R — LR F— L&
ANy KAy boiER

v
s YAEHISHETHLHEOONDZLHIZTE K FH—ERY Y —X
T T - 2019/04 LINERAR T H T v %SRRI IT (chxcirA1E25058~)
- 2019/11 LINEILE DA > T 4 VA LI AAFEE
v

- HAEICE DL, BARZI LI OHETE
3i§:7j237 B+ A HBEEDT— 2% EBRITI2A4A 77 DRHE
77 DG = NWR - AVHLFE—LRDFRL— 3 VY DERE
- AVT VY DERRE R - EBRERDELT

salesforce ®

EXPERIENCE MAKERS .«



LH L. B4 GHERICHEV > EEELKREIC

ARSI DR

v
AKXy bo
7y 7 T—h

v

EXPERIENCE MAKERS .\\:

- SMB&X X7 7 # — ADFERK

BRIV RXTF =LA YA P =L RTF — LZHER

ANy RAT Y R DOIER

TOEASHTHLEOONDEIODZTE R FH—EXYY —X
- 2019/04 LINERAKX 7 H 7 v b 2 2R EBREH BT (chicizpmsosm~)
- 2019/11 LINEILE DA > T 4 VA LI AAFEE

CABICE DL, BAHARZLOSEOHE

- B+ A HBEEDT—2%2EEBITZ24 7 7DRE

=R - AVHAFE—ILRDFRL — 3 DERE

- ATV DIER EEEH - BISRIERDET

-Web¥ A F Y=a—Fn

-EZ7 v 7k

c NEBAT 4 TOEREIHS

- KBREHYT77PLVR
~fhf Ry M = L2ETHIE

cFVIR—T 47077 LDEN
cF—=Fx Vo707 LDOEN
- ILEHERE

< FL DY EHOWB I LEE

salesforce ®

¢

P/

A 2\




fak & LT,

) — REBH
- 18F 194 104
- 18F 204 204

fERLH
2018 5 ——
2019 5 ——
2020 £

1A 28 3B «H S5H &R 7vH 8H 98 10R 118 12R

{ERR B

EXPERIENCE MAKERS .«

e LBIR/Y — FERFBEREZKIE

-LINEAKT A Y > b5 L
- BIELL 118%1E

x1

LINEARFZHY >k LR (X—F v k70— RAREE)

=7y |-7 — AW RRFHI Yk LINERXFHO v k&
,\t ki

Iiﬂt)" BHtER LINE@ % SE 2

SMBHIRICE T3

R/ b=y TR *BRHOEHE—BERELEBET

JE X

LINE/L & 58
- BIEELL 448%3%

*1

LINE Ads Platform 5 E## (¥—4r v k70— XBRER)

Y=y F/O0— 2R SMEfIBIC KT 3
praNl g B/ b F -y T

%1 https://www.linebiz. com/|D/nevvs/201909ﬂ/ (2019/09/1)

Y



https://www.linebiz.com/jp/news/20190911/

AHDOX L

- EXERREL, EHIE

- =T /MAICBA LR TEATH, REOHBECRHROEICAE =T 1 ITHIGTEARL,

-BEREMEAVWYS EF TOEEAGEB. MA+SFA)R D -T2 2, ~—F/MADEMMAIREINS

- NBDFT—F2—FElIH D
L HERBLIZY., A ZEZAT-EEBOCBERZZZoOND R Y 3 vid, v—T7HEE,
c EHOMREILEDHEWZDHICEH, HED K=y THEEXHLAEEDRL,

EXPERIENCE MAKERS .«



TEREHYDEFITIWVWELTE

EXPERIENCE MAKERS .«



Adobe



	SFAと繋いでMAの性能を格段にアゲる�～連携ユーザーに聞く現場の知恵と勘所～
	セッションを始める前に
	本セッションでお届けしたいこと
	SFKETO紹介と登壇者自己紹介
	Marketo Engageのコミュニティとユーザー分科会�
	SFKETO(セフケト)紹介
	スライド番号 9
	スライド番号 10
	スライド番号 11
	LINE株式会社の広告事業の特徴
	スライド番号 13
	改革の意思を持つ人にしか売らない。でないと、うまくいかないから。
	スライド番号 15
	HENNGE Oneについて
	マーケットの特徴　会社の特徴
	最初の質問の前に
	SFAとMAをつなぐといいことイメージできますか？
	SFAとMAをつなぐといいことイメージできますか？
	SFAとMAをつなぐといいことイメージできますか？
	スライド番号 22
	HENNGE板垣さんの回答
	MAの効果
	ケンブリッジ谷風さんの回答
	顧客を最後まで追い切る仕組みでSales&MarketingをDXすることが最大の効果
	仕組みを作れば、数字の世界で話ができる
	LINE林さんの回答
	スライド番号 29
	業績下位企業のマーケティングコストは削減傾向�
	業績下位企業は需要喚起などの短期施策に偏重�
	スライド番号 33
	HENNGE板垣さんの回答
	ツールを「自社に必要なタイミング」で検討していますか？
	ケンブリッジ谷風さんの回答
	改革の王道プロセスをリードすべし
	LINE林さんの回答
	スライド番号 39
	2019年以降のLINE(B2B)の戦略は「SMB」�
	プロダクトの大幅なアップデートを実行
	その裏で、公表されていない取り組みも多数
	SFA/MAが関わる部分は全体から見るとほんの一部
	しかし、様々な施策に結びつき重要な役割に
	結果として、売上目標/リード獲得目標を大幅達成
	本日のまとめ
	ご清聴ありがとうございました
	スライド番号 49

