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Maximize your impact with marketing qualified buying groups
https://business.adobe.com/blog/maximize-your-marketing-impact-
with-marketing-qualified-buying-groups

Boost marketing efficiency at every stage of the funnel
https://business.adobe.com/resources/reports/forrester-the-seven-
must-dos.html

Forrester Wave Report B2B Revenue Marketing Platforms
https://business.adobe.com/resources/reports/forrester-wave-b2b-
revenue-marketing-platforms-2024.html
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